
What Types Of Cleaning Service 
Should I Consider?

The list for a professional cleaning service is endless—
ranging from industrial and commercial washing to 
giving homeowners an inexpensive curb appeal boost. 
Homeowners ask for services such as deck cleaning and 
staining, house washing, and concrete cleaning. 

If your painting focus is on commercial contracts, you 
can acquire lucrative repeat-service washing accounts, 
but, of course this would require more of an investment 
in professional grade equipment. For now, let’s say you’ve 
got a pressure washer that is mainly suited for residential 
work. Anything above a consumer grade machine with 
an output of 3-5 gallons per minute (GPM) will suit you 

well. When it comes to speed and efficiency, GPM is king. 
Most washing professionals, including myself, do not wash 
with pressure over 1,500 psi. The right cleaners will do the 
work—the pressure washer just facilitates the rinse. 

In the pressure washing industry this type of cleaning 
has been given the moniker, “Soft Washing”. 

What Is Soft Washing?
At my company, we call it SoftTouch cleaning. It is 

exactly as the name implies; a more gentle and safer way 
to clean your customer’s properties. It is a way to set your 
service apart from the next company that may utilize 
dated methods of blasting every inch with damaging high 
pressure. From a business owner’s perspective it is not only 
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easier to sell to your customers, it is faster, eliminates ladder 
work and gives professional grade results that may even 
induce a customer to say “Wow!”. 

The process involves using proper cleaners applied via what 
is called a downstreamer. This device may have already come 
with your pressure washer. It will draw a cleaner into your 
hose (after your pump) and dispense it at the gun. To reach 
heights of 40 feet, you simply change the nozzle spray pattern 
to zero degrees. You will bathe your customer’s home, deck or 
concrete in cleaning agents which kill mold and loosen dirt. 
When you switch to the rinsing portion of the job, everything 
melts off with low pressure. 

It is extremely fast and if your cleaners are correctly bal-
anced, it will make surfaces “white glove” clean. Avoiding 
ladders makes the whole process safer for yourself and for 
your employees. Sounds like the proverbial win/win situa-
tion! 

I am a simple guy. I prefer services that are simple to per-
form, easy to market and a pleasure to sell. Exterior washing 
offers great benefits to our customers with a minimal invest-
ment on their part. From a business owner’s perspective, soft 
washing is a very profitable add-on service for a painter. So, 
blow the dust off that machine you walk by at the shop every 
day, and get it out there earning its space! tpc

All images courtesy of Ken Fenner

http://www.applesauceproject.com
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This isn’t as much news as hanging out—we could make 
it news, but we’re going to put it out as “We were there, so 
we can tell you what we saw.” 

As we mentioned last month, Behr Paint’s been touring 
around the country showing its product to contractors out 
in front of Home Depot. Depending on when you got there, 
you could get muffins or hot dogs, plus of course t-shirts, 
hats, and the chance to find out about Behr Paint. As these 
trucks show, they were also showcasing Kilz Pro, a line of 
paint designed specially for the professional.

Why stop by? If you’re a painter, it’s worth taking the 
chance to find out about any product. You might have to use 
it one day, and better to learn in advance than waste time 

when you’ve got a job on a deadline. In this case, reps from around the 
area were on hand to tell people about the products, plus they set up a 
spray booth so painters could try it out. Events like these allow you to 
ask questions, try it out first hand, and see how this product might be 
the same or different from what you currently use. This was not a frilly 
fancy demo, it was pretty much nuts and bolts. 

So the next week was a trip up to Ace Hardware’s Matteson, IL paint 
plant. Say “paint plant” three times fast. The folks at Ace have spent a 
lot of time developing a paint and primer in one—and if you think no 
one’s into this kind of product, they’ll tell you they thought the same 
thing and found out otherwise. Consumer demand is growing fast. 

The new Clark + Kensignton line improves on the typical Paint + 
Primer formula, they tell us. It might be the perfect thing if you get a 
high-production job, or even a customer who can’t afford to have you hang 
around and prime, then paint. They even recommend it for unpainted 
drywall. Sure, they say, in specialty situations, use the dedicated primer, 
but many folks are already finding C+K a great time saver.

If you’ve never been to a paint plant, it’s fun to watch all the cans 
and lids and boxes handled automatically as 
they travel along the conveyor. 

Any experienced painter can break down 
the subtle differences between brands. We’re 
going to hedge that paint + primer combos 
are going to get better, more popular and 
more mainstream with time. They will 
handle differently than using one or the 
other at the same time. In an era of conve-
nience, you’ll be seeing more of this. 

For more information, visit behrpro.com 
and acehardware.com. tpc

BIG BUCKET NEWS

Paint Worth Finding Out About



Advertise in The Paint Contractor. Get Seen. Get Sold.

“Love your magazine!! It truly 
has the painting contractor’s best 
interests at heart.”
Terry Begue—Begue Painting Inc.

“Seems like you speak the  
customer’s language and not 
above them. Good articles  

dealing with today’s issues.”
Mike Starner—MAB Paints

“I have 40 years experience and your magazine is one of the best I’ve ever gotten.  
You’re to be congratulated from what I’ve seen. I think it’s a fabulous magazine.”

            Mike Parlette—Mike Parlette Painting

 Steven G. Mosier Hans Mugler Sue Oden Paul Schaerer
 steve@paintdealer.com  hmugler@paintdealer.com sue@paintdealer.com paul@paintdealer.com
 618.520.0541 314.984.0800 417.207.0486 314.805.9797                                                      
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You hear a lot about how difficult it is to stain 
wood—if you don’t do this or that just right, 
you’ll have a big problem and an unhappy table. 

So if you’ve been afraid to try interior stain, we might 
be partially to blame.

Alain St. Cyr, VP Sales and Marketing of SamaN 
stains in Victoriaville, Quebec, says no, you don’t have 
to be an “expert” to do a good job. You just need to 
pick a product that’s easy to use and you need to know 
a bit about the wood you’re staining. 

He’s offering his company’s products as an easy 
way to get started. “SamaN stains are very forgiving 
as they do not need a conditioner and there are no 
overlapping marks when using them,” he promises. 

“Our stains have 
been designed so 
you only need to 

use one coat to obtain the desired result.” 
St. Cyr has three tips to get you going:
• TIP 1: Identify the surface—the product used to 

stain will vary accordingly to the surface you want to 
stain. For example, a previously finished surface does 
not require the same stain as bare wood.

• TIP 2: Always test the stain on a hidden sec-
tion or on a piece of similar type wood to verify 
the end result. Allow to dry and check for desired 
effect. Remember that the final stain color will vary 
from one type of wood to another. It is imperative 
to mix the stain thoroughly before 
using it in order for pigments to 
be dispersed throughout the 
solution.

• TIP 3: Stained wood may 

be porous and may absorb water or show greasy 
fingerprints. We recommend sealing and protecting 
the wood with a clear coat. SamaN offers a full range 
of waterbased or hybrid wood varnishes to meet your 
needs.

Prep is, of course, important! “In order to get a 
smooth and even finish, the surface must be clean,” he 
says. “Also, make sure the piece to be stained has been 
sanded properly with a 120-150 grit sandpaper.”

Sustain with Stain
“In harmony with sustainable living, SamaN prod-

ucts are non-toxic, virtually odourless, and solvent-
free,” says St. Cyr. So you’re good to stain all winter. 
Plus, you can take SamaN’s ready-mixed colors and 
combine them to create other tints. They’ll give you 
some recipes on how to do this, or enterprising paint-
ers can have some fun and try out their own combos. 
“Finding the perfect custom color is not only possible, 
it’s easy,” says Alain. 

A twelve ounce bottle can cover up to 75 square feet. 
He means it! The Paint Contractor staff used this prod-
uct and at one point thought, “how is this small bottle 
going to coat all this wood?” but it lived up to its claim.

The company recommends applying with a sponge 
that comes as part of the SamaN Staining Kit. “By 
using it, you will increase coverage and application 
will be very easy. Always wipe off excess stain with 

a lint free cloth,” St. Cyr emphasizes. 
“Overall,” he concludes, “you will 

finish your projects three times 
faster than with conventional 
wood stain.” tpc

By Jerry Rabushka, Editor

Staining Without 
Complaining

http://www.saman.ca
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Staining Without 
Complaining

http://www.saman.ca


Kelly-Moore’s Enviro 
Coat Reflective 1545 

is designed to reflect 
the sun’s radiant heat. 

This eco-functional, 
exterior 100 percent 

acrylic eggshell paint 
effectively lowers ex-

ternal wall temperature, 
allowing homeowners and 

building operators to minimize 
air conditioning usage and save 

money on utility bills. kellymoore.com

Rust-Oleum Professional Dry 
Erase Paint creates a high 

performing writeable, 
erasable surface virtu-

ally anywhere a dry erase 
surface is desired. This 

two-part water-based ure-
thane coating is available 

in white, and an industry 
exclusive clear formula. One 

product kit covers up to 200 
square feet, making it ideal for 

larger commercial projects. rustoleum.com

junk for your trunk

Ea

sy Mask® ClingCover™

Clings & Protects! 
See why Easy Mask® 
ClingCover™ Plastic 
Sheeting is the per-
fect self-adhering 
masking film for all 
your construction 
and remodeling jobs. 
ClingCover clings to 
almost any surface.  

Our premium film is 
treated with a unique 
formula that not only 
attracts overspray, but 
reduces flaking �as well. 
Made to withstand mul-

tiple uses without making 
a mess, ClingCover makes 

painting easier, cleaner and 
faster.

      Sponsored 
                 by 

trimaco.com
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Sansin has developed a 
ready-to-use formulation 
of Foundation™, a water-
borne primer for both inte-
rior and exterior wood sur-
faces. Foundation creates 
UV protection deep within 

the wood, allowing for the 
lightest of finishes to bring 

out the natural beauty and 
distinctiveness of wood while 

maintaining clarity. sansin.com

Groov Caulk is designed with  
an entirely new technology  
that delivers the performance 
of a silicone (won’t shrink, 
crack or bfreak down) and 
the application character-
istics  of an acrylic (easy to 

apply and tool, plus it’s paint-
able.). It can be exposed to 

water in as little as one hour.  
Can be painted with a brush or 

roller after just 30 minutes, or spray 
painted immediately. gesealants.com



OVERSPRAY HAS MET ITS MATCH!

 clingsandprotects

CLINGCOVER
P L A S T I C  S H E E T I N G TM

http://www.trimaco.com


Mythic Pro™ is a non-toxic, ultra low 

odor, high quality paint line designed 

specifically for use by painting 

professionals. Mythic Pro™ meets 

criteria for coatings used in LEED® 

certified buildings.  Mythic Pro™ was 

developed for rapid commercial 

application and has no cancer-

causing toxins or VOC’s that can off-

gas for years. 

Mythic, the Mythic logo, “0% Toxic. 100% Smart.” “Stronger, safer, smarter paint.” “Zero Toxins. Infinite Beauty.” and the “Safe for people, safe for pets, safe for the earth.” marks and logos are trademarks and/or registered trademarks in the U.S. Patent and TM Office and in other countries, owned by Southern Diversified Products, LLC
Use Mythic’s recommended colorants to remain Zero VOC and retain our Performance Guarantee.

SAFE FOR
PETS

SAFE FOR
the EARTH

SAFE FOR
PEOPLE

THIS IS NO

ORDINARY  PAINT.
LEGENDARY PAINT FROM AN EXTRAORDINARY PAINT COMPANY.

Pro

Stronger, safer, smarter paint.® Now that’s a breath of fresh air.

http://www.mythicpaint.com



